Christopher
Gasson

is the owner of Global Water Intelligence and
an authority on water finance and markets
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Indeed, when you look at our sector, technology
(so, suppliers and OEMs) and finance are the
only two links in the chain that are really
touching every single project:
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Hence, this edgy positioning Christopher
holds with GWI:

Te—

Why edgy? Well,
simply because:

Why would you put money
into something nature
puts together for free?
Isn’t it immoral to charge
for something vital? Will
you say to a child dying

of drought in Africa, he’'d
better spend money on
good water?




All the concerns above are legit. Yet, they're
also missing the elephant in the room:

revenue investment
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there’'s no free lunch!

And the capital-intensive nature of the Water Market
leads to one of its most well-known innovation
inhibitor characteristics/reason to depress for start-
up founders and water sales guys.




This is also why SDG 6’s targets are stranded
and progressing at a quarter of the speed
they should.

e Safe. Water. Is. Profitable!

(And indeed, we don't really lack money
in the Water Sector at all, right now, given
the ESG investment wave.) .



The problem lies elsewhere:
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That’s how we'll turn safe water
into not only a profitable item but
also an incredibly sustainable one
in all acceptions of the term.

The ESG investment wave is hence
a blessing if we play it right.

That has to be our pledge!

We also covered:

« How a whole load of people talks about saving
the world while skipping the thing which really
matters: the money to save it.

 How climate change brings a third
international compound in water

« How describing water consumers as
stakeholders is wrong (and why)

« How the link between money and water can be
proven by the absurd, whenever you deprive
the latter of the former

 How the profitability of wastewater treatment
can be more tricky to establish - and what to
do about it

« How GWI was a 162-subscriber struggling
magazine 20 years ago, how it evolved into
today’s world reference, and what that
changes and enables

* Predicting the future and how it's impossible,
being catastrophically wrong, needing the
sound of two hands clapping to be successful,
the SUEZ-Veolia drama, desalination... and

much more!

Don’t miss a single bite:

head over to dww.show!



