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But the tipping point might
be close, and not only
because of the Haitz law.




Typhon actually adds to
these general prospects
an additional tryptic of
proprietary benefits:
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And that may well step on the toes of the
three biggest players on the UV Disinfection

market: Trojan, Xylem, and SUEZ. How will
they react? The future will tell.

We also covered:

e How UVC LED usually applies to Point of Use and
small scale applications and why Typhon took a
different approach

How the fastest way to grow is to aim for
moonshots and take risks

How UV LED also open a path for new business
models like Disinfection as a Service

How Typhon aims to be a knife in a street fight
(and what that means)

How the company’'s development may well see its
next steps in middle east - and how having Saudi
Aramco on their investor boards helps to that
extent

How Wayne created, developed, and exited
OxyMem by selling it to Dupont, at 3x the expected
market pace

Method Capital Limited, Solar Impulse, Agility as
a Special Sauce, Starting with the End in Mind,
Visualizing how success looks like... and much

more!
Don’t miss a single bite: \ | /
head over to dww.show! ﬂ:D:
/ | \



